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Forward Looking Statements

This presentation contains "forward-looking information" within the meaning of applicable Canadian securities

legislation. All statements, other than statements of historical fact, included herein are forward looking information.

Generally, forward-looking information may be identified by the use of forward-looking terminology such as "plans",

"expects" or "does not expect", ñproposedò,"is expected", "budget", "scheduled", "estimates", "forecasts", "intends",

"anticipates" or "does not anticipate", or "believes", or variations of such words and phrases, or by the use of words

or phrases which state that certain actions, events or results may, could, would, or might occur or be achieved.

This forward-looking information reflects Cortexôscurrent beliefs and is based on information currently available to

Cortex and on assumptions Cortex believes are reasonable. These assumptions include, but are not limited to,

sales projected by management of Cortex. Forward-looking information is subject to known and unknown risks,

uncertainties and other factors that may cause the actual results, level of activity, performance or achievements of

Cortex, its subsidiaries to be materially different from those expressed or implied by such forward-looking

information. Such risks and other factors may include, but are not limited to: the early stage development of

Cortex, general business, economic, competitive, political and social uncertainties; uncertainties as to market

acceptability of the products offerings; the actual results of current research and development or operational

activities; competition; uncertainty as to patent applications and intellectual property rights; timing and availability of

external financing on acceptable terms; not realizing on the potential benefits of technology; and lack of qualified,

skilled labour or loss of key individuals. Although Cortex has attempted to identify important factors that could

cause actual results to differ materially from those contained in forward-looking information, there may be other

factors that cause results not to be as anticipated, estimated or intended. Accordingly, readers should not place

undue reliance on forward-looking information. Cortex does not undertake to update any forward-looking

information, except in accordance with applicable securities laws.

2



Á Cortex Business Solutions
Á Founded in 1999

Á Publicly Traded on TSX-V (CBX)

Á Trading  Partner Network 
Á 2,500+ eProcurement users

Á Focus: energy sector 

Á Key Partnerships
Á Basware ïProcure to pay solution provider

Á Powervision  - Software Partnership 

Á RIM   - ISV Alliance program

Á TELUS - National Reseller Agreement  

Cortex Business Solutions
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http://www.apachecorp.com/index.aspx
http://www.murphyoilcorp.com/default.aspx
http://www.basware.com/Pages/default.aspx
http://www.bonavistaenergy.com/index.shtml


Recent Corporate Developments

Contracts Signed

Å$7 million Bought Financing Deal closed end of March

ÅApache Corporation, Bonavista Petroleum, & Murphy Oil 

Å5 yr service contract with a 5 yr extension signed with Husky Energy 

Network Growth 

ÅOver 2500 customers connected to the Network (1000% growth y/y)

Partnerships

ÅBasware, Powervision, TELUS, RIM, Imagine Edocs
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Current Situation & Business Problem

Millions of important business documents are 

manually exchanged daily via mail, courier, email, 

files and fax. Some examples include:

Á Qualifications, Contracts, Credit, Drawings, Specifications

Á Purchase Orders, Ship Notices, Receipts

Á Invoices, Remittance, Payments

This manual approach:

Á Keeps administrative costs high

Á Opens processes up to fraud 

Á Is complex to manage

Á Leads to high risk of exposing confidential information or 

intellectual property

Market Forces

Á Regulation ( SOX, Bill 198 ïCanada, IFRS/GAAP ) 

Á Global trends ïrecession & competition
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Business Problem - Green Impact

Approximately 200,000 sheets of paper = 1 ton

1 ton of paper is approximately:
Á 4 tons of wood use (68 trees)

Á 30 million BTUs of net energy

Á 5,882 lbs CO2 equiv of greenhouse gases

Á 22,219 gallons of wastewater

Á 1,909 lbs of solid waste

Paper Invoicing
ÁOn average, 1 invoice contains 5 pages of backup 

Á Invoices and backup are retained by 3 different sources

Á Therefore,  1 invoice equals 15 sheets of paper

6Source: Environmental Defense Fund



Business Solution - Cortex

Á Connect once & access entire buyer/supplier community

Á Maintain the integrity of your process

Á Insulate your company from process & technology changes

Á Secure, reliable and supported network

N to N

SuppliersBuyers
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Business Solution - Green Savings

Clients # of Invoices

Husky Energy 840,000

Apache Corp 1,000,000

Murphy 200,000

Bonavista 200,000
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~ 168 tons

Current Cortex ñHubsò can save up to 168 tons of paper:

Å11,424 trees

Å5,040 M BTUôs of energy

Å988,000 lbs of CO2 equiv greenhouse gases

Å3.7 m gallons of water

Å320,000 lbs of solid waste

Every additional Hub on the Cortex Network saves 

approximately 37 tons of paper or 2,500 trees

http://images.google.ca/imgres?imgurl=http://livefile.biz/Library/oak%20tree%20web.jpg&imgrefurl=http://livefile.biz/cm/Document%20Management%20Software/Case%20Studies.html&usg=__TAJ_Pn_aOZ6yx14_abJbHGzrarU=&h=283&w=329&sz=88&hl=en&start=59&um=1&itbs=1&tbnid=GVKCPmnyXomtFM:&tbnh=102&tbnw=119&prev=/images?q=saving+trees+pictures&start=54&um=1&hl=en&sa=N&rls=com.microsoft:en-us:IE-SearchBox&rlz=1I7DACA&ndsp=18&tbs=isch:1


Cortex Model

Internet/Web

Integrated

(ERP, G/L, eTicket)Desktop

Other Trading PartnersBusiness Units

BP, Spartan, IOL, Acklands, COPHOG, D&C, HLU, WCP, EPM
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Smartphones

Cortex

Web & Desktop

Á Setup fee $250 per user

Á Monthly subscription

Á $50 access 

Á $0.95 - $0.60 / transaction

Á Cap $350 / month

Á 1 to 3 yr term contracts

O2C Integration Service (AR)

Á Setup fee - $17,500

Á Monthly subscription

Á $500 - $1500 Access Fee

Á $0.50 - $0.25 / transaction

Á Cap $5000 / month

Á 1 to 3 yr term contracts

P2P Integration Service (AP)

Á Setup fee - $50,000 to $150,000

Á Monthly subscription

Á $5,000 - $30,000

Á 3 to 5 yr term contracts

QuikTikit / Approval

Á Setup fee $250 per user

Á Monthly subscription

Á $50 per user

Á 1 to 3 yr term contract



QuikTikitTM Value Added Service

Á End to end solution (purchase order, receipt of work, invoice)

Á Time to invoice/payment reduced

Á Image of the signed ticket/invoice is obtained at source

Á Eliminate scanning at head office(s)

Á Authorization (signed tickets/invoices) is provided
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An automated process to capture an image of the signed service

ticket in the field using a Handheld device with a camera device to

send it electronically to supplierôsCortex system for completion and

forwarding to the customer for future invoicing.


